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 Illinois LICA is proud to host the National LICA 

Summer conference this July and our tours and activities are 

intended to showcase the best relationships, partnerships and 

contractors in this great state.  On Tuesday, the University of 

Illinois welcomes our group and on Wednesday Caterpillar 

hosts attendees with tours of area CAT plants and hands on 

demonstrations of their equipment at the proving grounds at 

Edwards.  Half the group will tour plants in the morning and 

operate equipment in the afternoon, and everyone will gather at  

Edwards for the Caterpillar sponsored lunch.  The groups will 

switch activities after lunch so those that toured in the morning 

will have plenty of time to operate equipment in the afternoon.   

 Attendees must be registered through the National 

LICA office to attend this tour.  (Wayne Litwiller has a special 

septic and equipment demo set up at his Morton shop on Wednesday eve-

ning, and thereõs more about that on page 11.) 

CO N TR A C TO R S  WE LC O M E  A T    
PROV I N G  GRO U N D S  H O G  ROA S T 

 And Caterpillar isnõt stopping there.  They have invited 

conference attendees and ILICA contractors (including  spouses 

and partners) to join them at Edwards on Friday evening for a 

social hour, a hog roast prepared by Raber Meats, followed by an 

evening equipment òshowó like you have never seen before.  

And although details are being carefully guarded, the evening 

promises to be something you will NOT  want to miss. 

 If you are registered for the national meetings, you are 

already included in the count of those being chauffeured out to 

the proving grounds for the evening.  However, ILICA contrac-

tors are encouraged to attend with their spouses, without being 

registered for other activities.  There is no charge for this 

event but RSVPõs to Janet at (309) 446-3700 are required to 

provide Caterpillar with an accurate meal count.  Details, direc-

tions and an event ticket will be issued to registrants which will 

be used for admittance to the festivities.   

F R I D A Y  JU L Y  1 6T H ,  4  -  8  P M  

PLEASE JOIN US TO SHOW YOUR APPRECIATION 

FOR CATERPILLARõS GENEROUS SUPPORT OF ILICA. 
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The LICA Creed 
 

Land, the foundation of the Nation 

The basis of all wealth 

The heritage of the wise 

The thrifty and prudent 

The poor manõs joy and comfort 

The producer of food, fiber and fuel 

The basis of factories 

The foundation of banks 
 

All that man builds is from the land. We often take it for 
granted or even abuse it; And yet many, unthinkingly and  

unknowingly pass the land by. What man does with the  

land will be the deciding factor of his survival. 



 

 

Greetings Readers, 

 The middle of June is here 

already and with it comes the start of a 

summer of ILICA events. By the time 

you are reading this we will have en-

joyed the picnic hosted by Veronica and Jon Seevers and get-

ting ready to host the summer national meeting in Peoria. I do 

hope to see a lot of the group at both. Since we once again 

seem to be heading into the monsoon season here, I hope you 

don't get so behind that you feel you can't come due to work 

considerations. While the health of your business should take 

consideration over the organization, keep in mind how the 

organization can keep you ahead of the game. Do make the 

effort to become better at what you do. 

 With that thought in mind, I want to put out the call 

for ideas on what the members would like to have as far as 

workshops, convention educational topics, and the old basic 

of contractor forums. With the reading of the comments from 

past workshops and conventions we get the feeling that there 

are topics of interest we are not covering. We don't want to 

talk about just drainage even though it is always well attended. 

There must be some points of knowledge in earthmoving, 

landscaping, and general business operation that you want to 

know better. Let the education committee know and we can 

build a workshop around it.  Now is the time as we move to-

ward the planning for the winter workshops. So when some-

thing comes up and you feel not so competent 

about it, jot it down and send it in. After all 

this is the reason the education committee 

exists, we don't  meet every board meeting 

just for the company. And while I am on the 

topic, just want to remind everyone of the two 

summer workshops at the U of I, the first in 

erosion control and the drainage. Personally I 
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am looking forward to the erosion control. Many of us have 

something of a personal contribution to that one, us mud 

loving operators. 

 I would like to take a moment here to highlight the 

summer national meeting in Peoria. Not many of the group 

attend the national meetings and this is a great opportunity to 

do so being so close relatively speaking, a lot shorter drive 

than last winter's meeting in Phoenix certainly. It is interest-

ing to talk to those from other regions of the country and 

learn about our similarities and differences in what we do. It 

is good to learn what is happening at a national level more 

intimately, even become involved which doesn't take much 

more than attending one of the committee meetings. And 

you might make some new friends you could stop by to see 

when out on vacation sometime. I do recommend it; I had to 

go to them as my responsibility as an officer but found that I 

enjoy them as much as the state functions. You might too, so 

get down to Peoria this month and check it out.  

 I will close with a wish that all have a good summer 

both in workload, safety, and time spent with your families. 

After all, it gets down to that last one, family, which makes it 

all worth the effort anyway.  Do the maintenance on that just 

like you do with your machines and you will find out how 

much better it all runs. 

Steve Anderson, President  

 

 

 
 

 

 

The family with an old person in it  

possesses a jewel.  

Chinese saying  
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Associate Members 
 

Allu Group, Inc. - Teterboro, NJ 
 

Alternative Wastewater Systems - Wheaton 
 

Bobcat of Bloomington - Bloomington 
 

Consolidated Treatment Systems, Inc. - Franklin, OH 
 

Ditch Witch Sales, Inc. - Springfield 
 

Ferguson Waterworks - Decatur 
 

German Bliss Equipment - East Peoria 
 

Infiltrator Systems, Inc. - Liberty, MO 
 

J & L Dock Facilities - Brimfield 
 

Jet, Inc. - Cleveland, OH 
 

Orenco Systems, Inc. - Pittsboro, IN 
 

TriCounty Mower & Tractor., Inc. - Morton 

                  Active Contractors 
 

Darrin Fogle 

Blue Springs, Inc. - Carlock 
 

Ron Woodrum 

Ron Woodrum & Sons - Athens 

N E W  M E M BE R S  

D I R E C TO RY  CO R R E C TIO N S . . .ALR E A DY !  

 Although the 2010 Directory 

has  only been in the hands of our mem-

bers for a few weeks, the editor has no-

ticed some errors in the contractor listing 

that require correction before next yearõs 

publication.  After all, the real purpose of a directory is to 

provide accurate contact information for members, agencies, 

and partners and to document important events.   

 Our directory contains a lot of important informa-

tion and rest assured, it is the intent of the editor is to get it 

ALL right and she apologizes for missing that mark with this 

yearõs publication...especially to those whose information is 

incorrect. 

 If you notice an error in your information, 

PLEASE contact Janet at (309) 446-3700 or via email at 

janet@illica.net so those can be published in the ILICA 

News as well.  All directories being sent from the office at 

this time have been corrected.  

 

Please make the following changes in your directories. 
 

   Page 26; right hand column: 

 Brent Breedlove - P.O. Box should read:  22 

   Page 27; right hand column: 

 Larry Butcher - Contact phone number should read: 

 309-255-0312 / 309-837-3032 (home) 

   Page 28; left hand column: 

 Forrest Davis - Company Name should read: 

 Forrest Davis Excavating, Inc.  

 P.O. Box should read:  22 

   Page 30; right hand column: 

 Carter Hare - Strike email address 

   Page 35; left hand column: 

 John Lawrence - Strike email address 

   Page 41; right hand column: 

 Sam Wettstein - Address should read: 

 P.O. Box 127, Goodfield, IL 61742 

 

Again, apologies for overlooking these errors and 

gratitude for your understanding.  
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            Many of you may know Bill Dean 

best from his role as ILICA President, 

2007 - 2009 and current Chairman of the 

Board.  He sometimes took that role to 

extremes, as illustrated by this picture 

taken at the 2009 Convention in Spring-

field, but that is just one of the things that make Bill Dean an 

outstanding and always interesting leader, committee member 

and friend.  But Bill Dean has been a member of ILICA since 

the first year he started in business, back in 1976.  As with 

most long-time ILICA members, he became involved gradually 

but understood early on what a benefit the organization was to 

his growth as a businessman.  If you havenõt had the pleasure 

of working on a committee or project with Bill Dean, I highly 

recommend it...and I guarantee that youõll learn some-

thing...whether itõs useful or not! 

 Roger Daily approached Bill about joining ILICA in 

the fall of 1976 and Bill decided it would be a good way to stay 

informed as a new businessman. Although he did not start 

going to board meetings right away, he did attend ILICA con-

ventions and found that he learned more sitting in hallways or 

having a cup of coffee with other ILICA contractors, discuss-

ing their experiences and learning from their mistakes and suc-

cesses, than he got from attending educational sessions. That 

alone was enough to keep him coming back until the mid 80õs 

when he agreed to serve as an alternate director. He volun-

teered at the 1984 Conservation Expo in Monticello, only 

missing one from that time on, and then, only because of his 

railroad duties.  By the late 1980õs he had become very active, 

participating on committees, attending conventions, board 

meetings, workshops and ultimately agreeing to become an 

officer of ILICA.  

 But this story is about the journey of Dean Drainage, 

which was started by a young man who had just turned 20 and 

wasnõt sure what he wanted to do with his life, other than stay 

in an industry related to agriculture.  One thing he was sure of 

is that it was going to be something that did not involve the 24

-7 lifestyle required by raising livestock, which is how he had 

spent his youth, helping his father on their family farm.   

 While working on his Associates degree in civil engi-

neering from Lakeland College, Bill answered an ad by a con-

tractor looking for help and started doing his surveying after 

classes finished each day...the old fashioned way, with a dumpy 

level and targets. Thatõs how he met Don Bareither, who had 

lots of drainage and tile repair work that needed done on his 

farm but had no idea how to run a trencher or survey; so Don 

asked Bill to partner with him after he graduated from Lake-

land.  Starting out in this industry at a time when all tile was 

clay or concrete, Bill definitely had not moved away from the 

hard physical labor heõd gown up with, but he was able to take 

weekends or at least a Sunday off to enjoy himself and spend 

time with family. Bill purchased their first trencher, a 6060 

Speicher, which he operated from 1976 to 1990 under the 

business name of Dean & Bareither Drainage.  It was the only 

time in Billõs career that a bank required him to have someone 

co-sign on an equipment purchase.  

 The partnership continued with the trencher and a 

backhoe, doing septic systems, footings and whatever else they 

could to keep busy when crops were up and tiling stopped.  

Bill added snow removal to their list of services in 1980 and 

bought a big snow-blower in 1982, hoping some pre-season 

advertising in town would help get enough work to pay for it.  

He parked it on the main thoroughfare and soon after, Illinois 

Central Railroad (ICRR) contacted them to ask if they would 

contract to keep the roads leading to their switches clear 

through the winter. That also led to additional summer work, 

requiring the purchase of a second backhoe and, often times, 

the rental of a third.  Between cleaning up derailments, some 

of which were hazardous materials, maintaining crossings, 

D E A N  D R A I NA G E  
PA S T TO  PRE S E N T  

(Above)  The current staff of Dean Drainage, standing outside their 
shop in Mattoon.. Left to right; Clay, Bill, Austin, Gary, and  Justin.   

(Below left to right) Several shots of one of the latest drainage systems 
installed by Dean 
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(Above, left to right)  Dean Drainage building a retention pond for the City 
of Mattoon, using a concrete truck to backfill tile run with pea gravel; 
Dean Drainage fleet lined up following the latest tile system installation. 

(Above, left to right) Dean Drainage worked alongside ICRR personnel, 
doing the excavation, bedding and even rail placement for their crossings. 

clearing ditches and roadsides, cribbing between the ties and 

replacing rock, they ended up adding a dump truck and trailers 

to help handle hauling equipment and material in and out for 

ICRR as well.  But regardless of what else they had to do, farm 

tiling remained the main stay and focus of Dean & Bareither 

Drainage.  

 In March of 1990, Bill had the opportunity to buy out 

his partner and the company became Dean Drainage.  Through 

the ô90s, the company was so busy they ended up renting sev-

eral pieces of equipment. Tiling still made up around 75% of 

the business income with ICRR making up 20% and only 5% 

coming from septic work and other excavation.  By then Dean 

Drainage had traded in the old 6060 on a 7160 Speicher and the 

fleet had grown to include a 3600 Speicher Auger-backfiller, 2 

Case Super K backhoes, 2 pickups and a dump truck.  In 1997, 

he bought the companyõs first excavator, used of course, as was 

most of the equipment Bill had purchased up to that time.  In 

1999 he acquired a 2400 Hydra-Max trencher, upgrading it to a 

2600 Hydra-Max in 2004 and adding a Komatsu dozer with 6-

way blade in 2005.  He also upgraded the dump truck and 

added a semi and lowboy to his fleet.  In 2007,  he was finally in 

a position to consider something new and purchased his first 

brand new piece of equipment, a Case CX210B excavator, 

however, he says òI only did that because it had 0% interest.ó 

 All this work kept Bill and another full time person 

busy along with occasional part time help.  The company had 

seen many changes to the industry and kept up to date on 

them, mainly through ILICA.  In 1983, clay and concrete tile 

was quickly being replaced by plastic, and Dean started out 

using the small coils which were easier for a smaller operation 

to handle.  In 1986, they went to maxi-rolls, which proved to be 

as big of a transition as switching from clay to plastic had been. 

Surveying also changed a lot during this time, and from the 

targets and dumpy level used in 1976, Bill switched to a manual 

leveling laser, then moved up to an automatic parallel plane 

(APP) self leveling laser in 1980.  That was replaced with a 

Trimble 945, and ultimately Dean purchased the Trimble 722 

auto level with remote he uses today.  For the last 3 years, Dean 

Drainage has relied on his RTK GPS grade control for their 

Wolfe plow while using a laser for the trencher.  

 Another change Bill has experienced during his many 

years as a land improvement contractor was the move to large 

drainage systems which became more popular as interstate 

highways started cutting through prime agricultural land.  And 

although Dean Drainage continues to install the 500 - 1500 ft. 

tiling jobs that got them started in 1976, 75% of their business 

today stems from landowners installing larger systems that can 

be done in phases or sections.  The other 25% is made up of 

waterways, PTO terrace work, random tile lines and both resi-

 D E A N  D R A I NA G E :  PA S T TO  PR E S EN T  (Cont.) 



 

 

(Above)  Several pictures from Dean Drainageõ past; A 1400 
block chute and two shots from the retention pond job done 
for the city of Mattoon; (left) Pulling the Speicher out after 
the job was done.  

(Left) Bill Dean doing what he loves! Performing tasks at the 
backhoe rodeo held during 1993 state convention in Peoria. 
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D E A N  D R A I NA G E  (Cont.) 

dential and commercial drain installations.  Dean 

Drainage has continued to grow, updating the Case 

backhoes and excavator and adding another semi 

and lowboy, 2 dump trailers and a spread axle flat-

bed, 2 one-ton flatbed trucks, a single axle dump truck, 

tag trailer, Brown Bear auger-backfiller and the Wolfe tile 

plow he purchased in 2005. He employees 3 full time and 

2 part time staff and no longer does a lot of railroad work, 

as it became so time consuming that it started to feel a lot 

like raising livestock again.  

 The large systems displayed in the photos on 

page 6 and 7 might present additional challenges created 

by the topography of the acreage being tiled, but some 

challenges are always part of the process.  Weather, work-

ing with multiple land owners on a single project, ever 

changing government regulations affecting everything 

from maintaining records in the office to installing prac-

tices on the ground and employee conflicts will always 

make some jobs more difficult than others.  But the many 

rewards make it all worthwhile. The satisfaction felt at the 

end of the day when you can look across the acreage 

youõve improved, knowing that your efforts have left the 

land better than it was when you started; the fellowship of 

working hard alongside dedicated employees and the 

compliments from customers who have become good 

friends over the years make all the hardships fade in com-

parison.  He has always understood that itõs easy to get a 

new customer but the challenge is getting those repeat 

customers.  Today, 85 ð 90% of his work is from repeat 

customers, indicating how close he has become to land-

owners in his area.  And although he is proud of that ac-

complishment, he is most proud of building Dean Drain-

age from the ground up into what it is today, starting out 

with little more than sheer determination.   

 But there is more to Bill Dean than just work, 

which most who know him well can attest to.  He has 

four children; Carla, Kyle, Amber & Austin and two 

grandchildren; Megan (6) and Logan (3) and makes sure 

he has time to spend with them after putting in the many 

hours it takes to keep a business running.  His wife, Bev-

erly, also works outside the home as a secretary at the 

Williams school in Mattoon, and helps Bill keep a balance between 

work, family and fun.  After losing his father in 1987, his 38 year-old 

brother in 1988, his 52 year-old sister in 1990 and then his mother in 

1996, he vowed to live life to the fullest each day he is given.  That 

attribute is especially evident to all of his ILICA friends.  

 In closing it seems fitting to mention the many ways in 

which Bill Dean effectséperhaps inspires, ILICA. While serving as 

president, he kept board meetings on track but made sure there was 

time for the open discussion that is the heart of this organizationõs 

activities and momentum.  Leading by example, Bill also makes sure 

no one takes themselves too seriously, interjecting humor and sound 

advice into every discussion.  And Bill would be the first to tell you 

that it still amazes him how so many different business people, with 

very different ideas about how to get things done, can come together 

for  a conservation expo or any other project, and work together 

with hardly a rough word. This is just one more example of the 

ILICA Bill Dean has helped form.   

(Upper left)  Megan and Logan, after grandpa helped them color Easter eggs earlier 
this year.  (Upper right)  Bill, dressed as a very believable òGreaseró at this years 
1950õs convention and; in honor of the tropical themed 2009 convention,  
dressed as one of the homeliest hula girls youõll ever meet.  
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If you have not been receiving John Petersonõs emails via the ILICA office, 
please contact Janet via email at janet@illica.net or call (309) 446-3700  
to verify or add your address to the email distribution group.  John keeps 
us all up to date on whatõs going on in Washington regarding our industry 
and he wants YOU to be informed too.  

 Since LICA has taken a posi-

tion opposing the union supported ill-

named Employee Free Choice Act or 

Card Check legislation, I thought a bit 

of an update on its status might be in 

order.  With the primary elections conducted in many states last 

week, Iõm sure you have been reading predictions in your local 

papers.  I was particularly interested in one primary and how it 

might tell us something about card check.  That was the senato-

rial primary in Arkansas where incumbent Senator Blanche Lin-

coln (D-AR) was opposed by AR Lt. Gov. Bill Halter. 

 I would admit to some bias here.  Sen. Lincoln really 

helped me when I was trying to get the Small Watershed Reha-

bilitation Act (PL 106-472) passed.  She and Sen. Paul Cover-

dell (R-GA) were my principal champions in the Senate.  When 

Sen. Coverdell passed away unexpectedly in 2000, Sen. Lincoln 

picked up the ball and ran with it, helping secure passage.    

 Lincoln opposed card check.  Halter favored it.  So 

òbig laboró or the unions decided to make Lincoln an example, 

and they poured an estimated $10 million into Arkansas in Hal-

terõs behalf.  They did force a runoff, but when the smoke 

cleared, Lincoln won fairly comfortably.  An exasperated offi-

cial in the White House told Politicoõs Ben Smith, òOrganized 

labor just flushed $10 million of their memberõs money down 

the toilet on a pointless exercise (1).ó 

 Since some House members seem more easily intimi-

dated by union threats and campaign money, and card check 

has twice passed the House.  But thanks to opposition by 

Members from both political parties, it has not won in the Sen-

ate.  Passing card check is still laborõs no. 1 legislative priority.   

 For the unions, their desperation is a function of two 

realities.  First, only 7% of all private sector employees are un-

ion members.  Fewer members mean less dues revenue, which 

in turn reduces how much cash they have to give to politicians.  

Second, labor finances are in bad shape.  The Service Employ-

ees International Union (SEIU) as an example, owes $156 mil-

lion, including $94 million of the Bank of America and other 

lenders they tapped to help finance their 2008 political contri-

butions.   

 Card check, which union leaders think would enable 

them to recruit new members, is critically important to unionõs 

future.  Unions have spent $400 million since 2006 seeking to 

ensure that card check becomes law.  The American Federation 

of State, County and Municipal Employees Gerald McEntee 

said his union would spend another $50 million in 2010 trying 

to protect congressional incumbents who supported their 

cause.  This bad idea is not going away.  We must remain 

watchful and be prepared to communicate 

our views at critical times. 

Reference: 1.  The Examiner, newspaper, June 

10, 2010, p2  

L E G I S LA T I VE  U P DA TE :  CA R D  CH E CK  
Submitted by John Peterson, LICA Director of Government Relations: 14 June 2010 

 


